
Venessa Jackson’s retirement philosophy is simple: “I’m active 
enough and can also just hang at home. I go when and where I want to 
go. It is a gift, and I am grateful.”  ARIANA DREHSLER / FOR THE U-T
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Retiree embraces a newfound freedom
Venessa Jackson loved her job 

as an executive assistant at San 
Diego City Hall.

“I like talking with people, I 
like problem solving, I like the 
feeling of being helpful,” she 
said. Just over a year ago, as she 
approached her 68th birthday, 
she thought, “I want to retire 
when I am still in good health,” 
as she remembered that her 
grandmother retired at about 
the same age and a year later was 
diagnosed with Alzheimer’s.

No one on their deathbed says 
I wish I had spent more time in 
the office. But she worried about 
two things — could she afford to 
retire and would she be bored.

Financially, she decided she 
would be fine since she would 
have income from Social Secu-
rity, a city pension and some 
savings in retirement accounts.

Her official retirement started 
in July. Boredom lasted one 

week. Between her line dancing 
classes, water aerobics, church 
activities, and busy social calen-
dar with friends and family, she 
barely has time to enjoy one of 
retirement’s greatest perks — not 
having to battle traffic to get to 
and from the office.

Jackson’s retirement philoso-
phy is simple: “I’m active enough 
and can also just hang at home. I 
go when and where I want to go. 
It is a gift, and I am grateful.”

We meet at Jackson’s town-
home that she purchased in 1995, 
one of the best financial deci-
sions she ever made. Now single, 
she has been married twice and 
has two grown children and four 
grandchildren. She greets me at 
the door wearing large turquoise 
earrings and several colorful 
necklaces. The immaculate 
house is beautifully decorated 
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Dear Liz: I have a retirement 
account at work and a stock 
portfolio. Both are down 
significantly this year and I’m 
tired of losing money. What are 
the safest options now?
A: Before the “what” you need 
to think about the “why” and the 
“when.” Why are you investing in 
the first place? And when will you 
need this money?

If you’re investing for retire-
ment, you may not need the 
money for years or decades. 

Even when you’re retired, you’ll 
likely need to keep a portion of 
your money in stocks if you want 
to keep ahead of inflation. 

The price for that infla-
tion-beating power is suffering 
through occasional downturns.

You won’t suffer those down-
turns in “safer” investments such 
as U.S. Treasuries or FDIC-in-
sured savings accounts, but you 
also won’t achieve the growth you 
likely need to meet your retire-
ment goals. In fact, you may be 
losing money after inflation and 
taxes are factored in.

Also keep in mind that if you sell 
during downturns, you’ve locked 
in your losses. 

Any money that’s not invested 
won’t be able to participate in  
the inevitable rebounds after 
downturns. 

Plus, you may be generating a 
tax bill, since a stock that’s down 
for the year may still be worth 
more than when you bought it. 
(You don’t have to worry about 
taxes with most retirement 
accounts until you withdraw the 
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MONEY TALK

Keep 
your 
savings
goals in 
mind
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California real estate fans 
should keep a keen eye on Wall 
Street’s wild gyrations.

Share prices across the world 
have been pummeled in recent 
days by economic doubts raised 
by tough trade talk from the 
Trump administration. And 
while short-term stock volatility 
is not always tied to business 
fundamentals, longer-run dips 
have a habit of signaling economic 
roadblocks ahead.

Real estate fans should not 
forget that weak economies are 
rarely good news for California’s 
housing market. Statewide prices 
tend to underperform following 
stock market downturns.

To see how the plot twists on 
Wall Street interact with real 
estate valuations, my trusty 
spreadsheet crunched the histo-
ries of stocks (the Standard & 
Poor’s 500 index) and California 
home prices (the Federal Housing 
Finance Agency’s index) going 
back to 1975.

To put these two financial 
benchmarks on a level play-
ing field through a somewhat 
subdued lens, we pondered year-
over-year price changes for the 
196 quarters.

Just so you know, the S&P 500 
has averaged 10.2% annual gains 
since 1975 compared with a 7% 
appreciation rate of California 
home values, according to FHFA 
measurements. That’s the No. 1 
home-price gain among the states.

Down years are rare and stocks 
and home prices had the same 
winning percentage: they rose 
in 76% of the 12-month periods 
studied.

It’s not just the economic hints 
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Wall Street 
turmoil can 
be bad for 
California 
housing

By Lori Weisberg
UNION-TRIBUNE

Step into the 34th-floor, 
window-lined retreat 
atop Symphony Towers, 
and nothing else seems 
to matter much, save for 
those panoramic views of 

the downtown skyline and San Diego 
Bay that demand your attention.

Forget that the furnishings are a 
mish mash of contemporary and dated 
banquet decor and that an oversized 
TV screen dominates the quiet vibe. 
You’re here for the view. But are you?

The storied club, with more than a 
century of history behind it, is looking 
to reinvent itself in hopes of attract-
ing a younger, more diverse member-
ship that wants to not only network 
with like-minded professionals but 
also socialize and meet new friends. 
Amid a post-pandemic hollowing out 
of downtown’s office workers and the 
still lingering trend of remote work, 
the University Club still believes it can 
reinvigorate its membership numbers 
with a whole new demographic craving 
social interaction.

A key component of that hoped-for 
rebound will be a more than $2 million 
renovation of the 16,000-square-foot 
space — the first in more than a decade 

— that will get underway in June.
“We’re very laser focused on that 

urban city dweller, right, where I’m 
not back to my office five days a week, 
I only go back three days and I need 
a place to co-work and I’m craving 
community,” said club general manager 
Brian Lee, a veteran in San Diego’s 
hospitality industry, having worked in 
a number of notable San Diego venues, 
from celebrity chef Brian Malarkey’s 
restaurants to Fleming’s steakhouse 
and Roy’s restaurants. “We’re still 
kind of that premier business club in 
the city, but I think our programming 
now has really gone social with incred-
ible wine and culinary events, doing a 
lot with our sister golf club, going to 
Padres games and The Rady Shell.”

The reimagining of the San Diego 
club is also coming at a time when city 
and members-only clubs are enjoying 
a renaissance.

Ten years ago there were 90 high-
end members’ clubs in the U.S. Today, 
there are an estimated 150 such 
clubs, according to the Robb Report, 
which relied on data from the Pipe-
line Agency, a consulting firm. At the 
same time, new members are skewing 
much younger, as the focus moves from 
the traditional business executive to 
downtown residents, says David Pill-
sbury, CEO of Invited, which owns and 
operates dozens of city and golf clubs, 
including the University Club.

STEERING TOWARD 
A SECOND CHANCE

Guests dine at the University Club in downtown San Diego against a backdrop of skyline and bay views.  MEG MCLAUGHLIN / U-T PHOTOS

 Members-only club hopes 
a $2 million renovation  

will boost its membership

New members are skewing much younger, as the focus 
moves from the traditional business executive to downtown 
residents, says David Pillsbury, CEO of Invited.  

“We’re still kind of that premier business club in the city, but I think our programming  
now has really gone social with incredible wine and culinary events, doing a lot  

with our sister golf club, going to Padres games and The Rady Shell.”
— BRIAN LEE, University Club general manager

See CLUB on Page C6

Business
PA G E  1   |   S E C T I O N  C   |   S U N D AY,  A P R I L  1 3 ,  2 0 2 5   |   S A N D I E G O U N I O N T R I B U N E . C O M


